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[Enter a question for staff]
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If you have audio issues:

Double check your settings in the Audio Pane

Toggle once between the Telephone and the Mic and Speakers options
Check if you have headphones/speakers plugged in

Check your computer or device volume

Check headphone volume

Check your computer’s Sound settings.

Close other internet tabs

Move your phone away from your computer

Log out and log back in.

Hang up and call back in.

We will send you the recording.



THIS WEBINAR 1S BEING RECORDED.

Everyone who registered will
receive the recording via email,
even if they didn't watch 1t live.



ARTICIPANTS ATTENDING THE LIVE
SESSION
WILL RECEIVE 1 CAE CREDIT

Certificates will be emailed to attendees within 1-2 days

arowthzone.com/blog
G‘w('?"ae CcoviD Ubrary Case$

\X/hat is CAE Certification for
Association Professionals?

m was established in
1960 by the A y of 4 ston Ex ASAE) to
\ promote the highest standards of association management For over
50 yours, it has senved to credential association professionals and has
- stood as @ mark of exceflence.

CAE s designed to enhance individual

- Avibrant program.
. ol tandards, and designate

practice of association management 1 is continually refined 1o keep
@ with the growth and changes in association management as wedl as professional practices.

In a snapshot. the purpose of the CAE certification is to

* establish the body of knowledge.



https://www.growthzone.com/blog/cae-certification-association-executive/
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GET A DEMO

https//cUtt.ly/GrowthZoneDemo
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Knowledge Library

Browse our knowledge bbrary of associalion nidusiry artcies, while papers. guides, infographics. and wieos on a vanety of important ndustry topics
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How to
(Actually) Get
Under-30s to
Joinan
Association

Yourg Professionals are an
elusive bunch. This set of

To Blog or Not
to Blogis Not a
Question

Bloy e you mesn L
Here's the daal. Quality
Blog posts ditve web traffic.
And noreased webs raffic
improves your search L1

AL

How to Select
an Association
Credit Card
Processing
Company

When it comes $o credit
card processing for
assocations. thare are

FIELD GUIDE
T

BOARD OHENTATION

The Field Guide
to Association
Board
Orientation

Sel up your assocabion
Board mambars fos
success Download
your FREE copy of The

How to Sell Your
Board on New
Association
Software

Locking to get your
association board “on
board” with new




Pandemic Recovery for Associations & Chambers

growthzone.com/covid-resources

Bog  Contact L opor Chat

GrowthZone

Software Solutions COVID Resources Knowledge Library Case Studies About Us

How To Thrive.Buring & After a Pandemic

thesr members

And we've seen ol

Reassess Your Value
Proposition

Reevaluate how you il
deliver value going forward

LEARN HOW

Rethink Membor
Communications

Keep members informed &
connected

chid with Hips.
wany conversation

ke oA UNe

Strategic Planning Tools

Cut the (Desktop) Cord

Go digital and untether your
employees from their oifice
COMPULeY,

GET THE TIPS

Embrace Advocacy

Bulld relationships and
participate in the legislative
process

LEARN HOW

End the One-Size-Fits-All
Membership

Provide members with
customized oplions.

LEARN

Bao the Voice of Your
Community

Don wait for an invitation 1o
lead

Innovate Your Events

Embrrace the trend of digital
events that was already
undervay.
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This Webinar is Being Recorded.

Everyone who registered will receive the recording via email,
even if they didn’t watch it live.
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The mqui\/ocal Laws of Sales! 4
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*Get Used tq?ferent. |



The Unequivocal Laws of Sales!

Who Do You
Trust?




The Unequivocal Laws of Sales!

1. The Law of Mr. Rogers

-You sell yourself more than
your association/chamber

*Be the kind of person people like and you
will attract more business... and other people.



The Unequivocal Laws of Sales!

2. The Law of Security

- We sell in direct proportion to
our level of insecurity.

*A secure person attracts people. If you think “Nobody
wants to buy from me,” nobody will buy from you.



The Unequivocal Laws of Sales!

3. The Law of Diligence

- The more prospects gathered,
the better odds of closing a sale.

*All growth is uphill and intentional.



The Unequivocal Laws of Sales!

4. The Law of “Daddy’s” Permission

- The person with authority is
the one we must target.

*If the one buying has to get permission
from “Daddy” to write the check,
we want to speak with Daddy.



The Unequivocal Laws of Sales!

5. The Law of Trust Building

-Great sales are the result of
becoming a business growth
resource/consultant to the customer.

*The more people trust us as advisors,
the more we will connect and sell.



The Unequivocal Laws of Sales!

6. The Law of The Purple Cow

-Uniqueness is our Number One
marketing value.

*People buy from us when we stand out and make
a difference in their lives and businesses.



The Unequivocal Laws of Sales!

7. The Law of “Let’s Make a Deal”

-Most people buy with their
heart, not their head.

*Always be willing to negotiate in good faith and
be willing to give a little to get a little.



The Unequivocal Laws of Sales!

8. The Law of The Price Tag

-There is a price to be paid to
be successful in sales.

*The price must be paid early,
or it will cost more later.



The Unequivocal Laws of Sales!

-Do you TAKE money or
DELIVER trust?



The Unequivocal Laws of Sales!

-Do you deliver a VALUE
that nobody else does and
LIKE nobody else does?



-

The Unequi\(ocaI-Laws of Sales!

B W,

*Self discipline transforms you from a
tunnel to a bridge.



The Unequivocal Laws of Sales!

Where are YOUR
Dinosaurs?



Jim Mathis, IPCS, CSP, IMT

The Remventlon f’RO""

*Text NEWSLETTER to 21777
0]

*EMAIL: SUBSCRIBE@jimmathis.com
404-922-8199

Preparing well for today
prevents repairing. tomorrow!


mailto:SUBSCRIBE@jimmathis.com
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