


Questions

Audio
Raise Hand



• Double check your settings in the Audio Pane

• Toggle once between the Telephone and the Mic and Speakers options

• Check if you have headphones/speakers plugged in

• Check your computer or device volume

• Check headphone volume

• Check your computer’s Sound settings.

• Close other internet tabs

• Move your phone away from your computer

• Log out and log back in.

• Hang up and call back in.

If you have audio issues: 

We will send you the recording.





PARTICIPANTS ATTENDING THE LIVE 
SESSION

WILL RECEIVE 1 CAE CREDIT
Certificates will be emailed to attendees within 1-2 days

.growthzone.com/blog

https://www.growthzone.com/blog/cae-certification-association-executive/


https://cutt.ly/GrowthZoneDemo











Do you TAKE money or 
DELIVER Trust?

The Unequivocal Laws of Sales!

*Get Used to Different. 



Who Do You
Trust?

The Unequivocal Laws of Sales!



-You sell yourself more than 
your association/chamber

1. The Law of Mr. Rogers

*Be the kind of person people like and you 
will attract more business… and other people. 

The Unequivocal Laws of Sales!



- We sell in direct proportion to 
our level of insecurity.

2. The Law of Security

*A secure person attracts people. If you think “Nobody 
wants to buy from me,” nobody will buy from you.

The Unequivocal Laws of Sales!



- The more prospects gathered, 
the better odds of closing a sale. 

3. The Law of Diligence

*All growth is uphill and intentional.

The Unequivocal Laws of Sales!



- The person with authority is 
the one we must target. 

*If the one buying has to get permission 
from “Daddy” to write the check,

we want to speak with Daddy.

4. The Law of “Daddy’s” Permission

The Unequivocal Laws of Sales!



-Great sales are the result of 
becoming a business growth 

resource/consultant to the customer.

5. The Law of Trust Building

*The more people trust us as advisors, 
the more we will connect and sell.

The Unequivocal Laws of Sales!



-Uniqueness is our Number One 
marketing value. 

6. The Law of The Purple Cow

*People buy from us when we stand out and make 
a difference in their lives and businesses.

The Unequivocal Laws of Sales!



-Most people buy with their 
heart, not their head. 

7. The Law of “Let’s Make a Deal”

*Always be willing to negotiate in good faith and 
be willing to give a little to get a little.

The Unequivocal Laws of Sales!



-There is a price to be paid to 
be successful in sales.

8. The Law of The Price Tag

*The price must be paid early, 
or it will cost more later.

The Unequivocal Laws of Sales!



-Do you TAKE money or 
DELIVER trust?

How can we GROW our 
association or chamber?

The Unequivocal Laws of Sales!



-Do you deliver a VALUE 
that nobody else does and 

LIKE nobody else does?

How can we GROW our 
association or chamber?

The Unequivocal Laws of Sales!



*Self discipline transforms you from a 
tunnel to a bridge.

Are you a BRIDGE, 
or a TUNNEL?

The Unequivocal Laws of Sales!



Where are YOUR  
Dinosaurs?

The Unequivocal Laws of Sales!



Preparing well for today 
prevents repairing tomorrow!

Jim Mathis, IPCS, CSP, JMT
The Reinvention PRO™

•Text NEWSLETTER to 21777
OR

•EMAIL: SUBSCRIBE@jimmathis.com

404-922-8199
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